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For each module, both pre- and post-module surveys are provided for participants in the 14–18 and 19–30 age groups. These surveys are designed to assess participants’ abilities and the knowledge gained throughout the module. As Task 2 in every module, facilitators should ensure that the appropriate survey format is either printed or distributed alongside the workbooks. This approach gives facilitators the flexibility to adapt the level of detail, encourage reflection, and tailor language to suit the needs of their group, thereby enhancing the effectiveness of each session.  

[bookmark: _Toc225589625]Module 1: Enterprise in the South of Scotland

Let’s assess what we know:
Tick or highlight 1 box for each question

I understand what the word “enterprise” means

I can give an example of a business in my local area

I can explain how businesses help communities

I can think of an idea that could solve a problem

I feel confident sharing my ideas with others 



Let’s assess what we know:
Tick or highlight 1 box for each question

I understand what enterprise means in a real-world context

I can identify opportunities within my local area

I recognise how businesses create impact in communities

I can generate ideas that respond to real needs

I feel confident discussing and developing my ideas
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

I understand what the word “enterprise” means

I can give an example of a business in my local area

I can explain how businesses help communities

I can think of an idea that could solve a problem

I feel confident sharing my ideas with others 
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

I understand what enterprise means in a real-world context

I can identify opportunities within my local area

I recognise how businesses create impact in communities

I can generate ideas that respond to real needs

I feel confident discussing and developing my ideas
 


[bookmark: _Toc225589626]Module 2: Confidence & Starting Before You’re Ready
Let’s assess what we know:
Tick or highlight 1 box for each question

I feel confident sharing my ideas with others.

I believe my ideas could turn into something meaningful.

I feel comfortable trying something new even if it might fail.

I understand that confidence often grows through experience.

I can identify one skill or strength that could help me start something.
 


Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I feel confident expressing my ideas and perspectives in different settings.

[image: ]I recognise the potential value of my ideas and how they could develop into something meaningful.

[image: ]I feel able to take action on new ideas, even when there is uncertainty or risk of failure.

[image: ]I understand that confidence is built through experience, reflection, and taking action.

[image: ]I can identify and apply one of my personal strengths to support me in starting or developing an idea.
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

I feel confident sharing my ideas with others.

I believe my ideas could turn into something meaningful.

I feel comfortable trying something new even if it might fail.

I understand that confidence often grows through experience.

I can identify one skill or strength that could help me start something.
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I feel confident expressing my ideas and perspectives in different settings.

[image: ]I recognise the potential value of my ideas and how they could develop into something meaningful.

[image: ]I feel able to take action on new ideas, even when there is uncertainty or risk of failure.

[image: ]I understand that confidence is built through experience, reflection, and taking action.

[image: ]I can identify and apply one of my personal strengths to support me in starting or developing an idea.
 
 


[bookmark: _Toc225589627]Module 3: Identifying Problems and Opportunities

Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand that business ideas often start with solving a problem.

[image: ]I can identify problems or frustrations people experience in everyday life.

[image: ]I can explain who might experience a particular problem or need.

[image: ]I can tell the difference between a need and a want.

[image: ]I can suggest a possible solution to a problem people experience.

[image: ]I understand how entrepreneurs turn problems into opportunities.

[image: ]I can identify at least one problem in my local community that could become a business idea.


Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand that strong business ideas often come from identifying and solving real problems

[image: ]I can recognise problems or frustrations experienced in everyday life and consider their wider impact

[image: ]I can clearly explain who is affected by a specific problem or need

[image: ]I can distinguish between a genuine need and a want in a real-world context

[image: ]I can suggest and evaluate potential solutions to problems people experience

[image: ]I understand how entrepreneurs turn problems into opportunities for innovation and value

[image: ]I can identify a problem within my local community and consider how it could be developed into a business idea
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand that business ideas often start with solving a problem.

[image: ]I can identify problems or frustrations people experience in everyday life.

[image: ]I can explain who might experience a particular problem or need.

[image: ]I can tell the difference between a need and a want.

[image: ]I can suggest a possible solution to a problem people experience.

[image: ]I understand how entrepreneurs turn problems into opportunities.

[image: ]I can identify at least one problem in my local community that could become a business idea.
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand that strong business ideas often come from identifying and solving real problems

[image: ]I can recognise problems or frustrations experienced in everyday life and consider their wider impact

[image: ]I can clearly explain who is affected by a specific problem or need

[image: ]I can distinguish between a genuine need and a want in a real-world context

[image: ]I can suggest and evaluate potential solutions to problems people experience

[image: ]I understand how entrepreneurs turn problems into opportunities for innovation and value

[image: ]I can identify a problem within my local community and consider how it could be developed into a business idea
 


[bookmark: _Toc225589628]Module 4: Understanding Your Customer
Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand why businesses need to know who their customers are

[image: ]I can identify who a product or service is for

[image: ]I can explain the difference between a problem and a customer need

[image: ]I can describe who my ideal customer might be

[image: ]I can explain why my business is not for everyone

[image: ]I can use feedback or information to think about what customers want
 


Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand why customer awareness is essential for building a successful business

[image: ]I can identify and describe a target customer for a product or service

[image: ]I can distinguish between a customer problem, need, and solution

[image: ]I can define an ideal customer profile for my idea

[image: ]I can explain why narrowing my audience can strengthen my business

[image: ]I can use case studies, feedback, or analytics to reflect on customer behaviour




Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand why businesses need to know who their customers are

[image: ]I can identify who a product or service is for

[image: ]I can explain the difference between a problem and a customer need

[image: ]I can describe who my ideal customer might be

[image: ]I can explain why my business is not for everyone

[image: ]I can use feedback or information to think about what customers want
 
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand why customer awareness is essential for building a successful business

[image: ]I can identify and describe a target customer for a product or service

[image: ]I can distinguish between a customer problem, need, and solution

[image: ]I can define an ideal customer profile for my idea

[image: ]I can explain why narrowing my audience can strengthen my business

[image: ]I can use case studies, feedback, or analytics to reflect on customer behaviour
 


[bookmark: _Toc225589629]Module 5: Designing a Responsible Business
Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand what fair work means

[image: ]I can recognise barriers that people might face in a business or event

[image: ]I can explain the difference between accessibility and inclusion

[image: ]I can think about how different people might experience the same space differently

[image: ]I can suggest changes that would make a business or event fairer and more inclusive

[image: ]I understand that small choices can make a big difference to people’s experiences
 


Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand the meaning of fair work, accessibility, and inclusion in a business context

[image: ]I can identify barriers that may affect people’s access, participation, or experience

[image: ]I can analyse the difference between accessibility, inclusion, and fair treatment

[image: ]I can consider how business or event design impacts different groups of people

[image: ]I can propose practical improvements to make a business or event more responsible and inclusive

[image: ]I understand how everyday decisions shape workplace culture and customer experience
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand what fair work means

[image: ]I can recognise barriers that people might face in a business or event

[image: ]I can explain the difference between accessibility and inclusion

[image: ]I can think about how different people might experience the same space differently

[image: ]I can suggest changes that would make a business or event fairer and more inclusive

[image: ]I understand that small choices can make a big difference to people’s experiences
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand the meaning of fair work, accessibility, and inclusion in a business context

[image: ]I can identify barriers that may affect people’s access, participation, or experience

[image: ]I can analyse the difference between accessibility, inclusion, and fair treatment

[image: ]I can consider how business or event design impacts different groups of people

[image: ]I can propose practical improvements to make a business or event more responsible and inclusive

[image: ]I understand how everyday decisions shape workplace culture and customer experience

 


[bookmark: _Toc225589630]Module 6: Sustainable and Responsible Business
Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand that businesses can affect people, communities, and the environment

[image: ]I can describe what kind of business I would like to create

[image: ]I can identify values that are important to me and my business idea

[image: ]I can explain one way a business can make a positive difference

[image: ]I can recognise when a business is making thoughtful or responsible choices

[image: ]I understand that not all “green” claims are always honest or real

 


Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand sustainability as part of long-term and responsible business practice

[image: ]I can reflect on the kind of business I want to build and what it should stand for

[image: ]I can identify values that would guide my decisions as a business owner

[image: ]I can evaluate how a business might positively or negatively impact people, place, and planet

[image: ]I can explain how responsible choices influence trust, reputation, and long-term success

[image: ]I can critically identify greenwashing and question whether sustainability claims are genuine

 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand that businesses can affect people, communities, and the environment

[image: ]I can describe what kind of business I would like to create

[image: ]I can identify values that are important to me and my business idea

[image: ]I can explain one way a business can make a positive difference

[image: ]I can recognise when a business is making thoughtful or responsible choices

[image: ]I understand that not all “green” claims are always honest or real

 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand sustainability as part of long-term and responsible business practice

[image: ]I can reflect on the kind of business I want to build and what it should stand for

[image: ]I can identify values that would guide my decisions as a business owner

[image: ]I can evaluate how a business might positively or negatively impact people, place, and planet

[image: ]I can explain how responsible choices influence trust, reputation, and long-term success

[image: ]I can critically identify greenwashing and question whether sustainability claims are genuine

 


[bookmark: _Toc225589631]Module 7: The Power of Networking
Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand what networking is and why it matters


[image: ]I can explore how connections can support business growth


[image: ]I understand that networking can help build confidence


[image: ]I am beginning to think about ways to connect with others






Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand how networking supports business growth and opportunities


[image: ]I can explore how relationships can lead to collaboration and referrals


[image: ]I can reflect on personal confidence and networking approaches


[image: ]I am beginning to consider networking opportunities in my local community





Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand what networking is and why it matters


[image: ]I can explore how connections can support business growth


[image: ]I understand that networking can help build confidence


[image: ]I am beginning to think about ways to connect with others






Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand how networking supports business growth and opportunities


[image: ]I can explore how relationships can lead to collaboration and referrals


[image: ]I can reflect on personal confidence and networking approaches


[image: ]I am beginning to consider networking opportunities in my local community





[bookmark: _Toc225589632]Module 8: Using Digital Tools

Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand what a content strategy is

[image: ]I understand why businesses plan their content

[image: ]I can identify tools used to create social media content (e.g. Canva, Instagram)

[image: ]I understand why businesses schedule posts

[image: ]I can identify steps involved in creating a social media post

[image: ]I can create a simple content plan for my business idea






Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand what a content strategy is and why it matters for business growth

[image: ]I understand how planning content supports consistency and audience engagement

[image: ]I can identify digital tools used to create, plan, and schedule content

[image: ]I understand the benefits of scheduling content in advance

[image: ]I can analyse how businesses use content to achieve goals

[image: ]I can create a structured content plan for my business idea





Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand what a content strategy is

[image: ]I understand why businesses plan their content

[image: ]I can identify tools used to create social media content (e.g. Canva, Instagram)

[image: ]I understand why businesses schedule posts

[image: ]I can identify steps involved in creating a social media post

[image: ]I can create a simple content plan for my business idea





Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand what a content strategy is and why it matters for business growth

[image: ]I understand how planning content supports consistency and audience engagement

[image: ]I can identify digital tools used to create, plan, and schedule content

[image: ]I understand the benefits of scheduling content in advance

[image: ]I can analyse how businesses use content to achieve goals

[image: ]I can create a structured content plan for my business idea


[bookmark: _Toc225589633]Module 9: Digital Tools for Business

Let’s assess what we know:
Tick or highlight 1 box for each question
[image: ]I understand that businesses use digital tools to share ideas and connect with people

[image: ]I can explain what content is and why businesses post online

[image: ]I can describe why planning posts might help a business

[image: ]I can identify tools used to create and share content (e.g. Canva, Instagram)

[image: ]I can create a simple plan for social media posts

 


Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand how digital tools support business growth and communication

[image: ]I can explain the purpose of a content strategy and how it links to business goals

[image: ]I can evaluate why planning and scheduling content improves consistency and impact

[image: ]I can analyse how different tools (e.g. AI, platforms, scheduling tools) support efficiency

[image: ]I can design a structured content plan tailored to a target audience
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand that businesses use digital tools to share ideas and connect with people

[image: ]I can explain what content is and why businesses post online

[image: ]I can describe why planning posts might help a business

[image: ]I can identify tools used to create and share content (e.g. Canva, Instagram)

[image: ]I can create a simple plan for social media posts

 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand how digital tools support business growth and communication

[image: ]I can explain the purpose of a content strategy and how it links to business goals

[image: ]I can evaluate why planning and scheduling content improves consistency and impact

[image: ]I can analyse how different tools (e.g. AI, platforms, scheduling tools) support efficiency

[image: ]I can design a structured content plan tailored to a target audience


[bookmark: _Toc225589634]Module 10: Using AI for Business Ideas and Productivity
Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand that AI can be used to help generate ideas and support my work

[image: ]I can give examples of how AI might help a business

[image: ]I can recognise the difference between safe and unsafe use of AI

[image: ]I can use AI to help create simple ideas or content

[image: ]I can explain why it is important to use AI responsibly



Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand how AI can be used strategically to improve productivity and decision-making

[image: ]I can evaluate different ways AI can support business tasks and workflows

[image: ]I can apply safe and ethical considerations when using AI tools

[image: ]I can refine prompts to generate more accurate and useful outputs

[image: ]I can critically reflect on when AI should and should not be used in a business context
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand that AI can be used to help generate ideas and support my work

[image: ]I can give examples of how AI might help a business

[image: ]I can recognise the difference between safe and unsafe use of AI

[image: ]I can use AI to help create simple ideas or content

[image: ]I can explain why it is important to use AI responsibly



Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand how AI can be used strategically to improve productivity and decision-making

[image: ]I can evaluate different ways AI can support business tasks and workflows

[image: ]I can apply safe and ethical considerations when using AI tools

[image: ]I can refine prompts to generate more accurate and useful outputs

[image: ]I can critically reflect on when AI should and should not be used in a business context


[bookmark: _Toc225589635]Module 11: Understanding Cost, Pricing and Profit
Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand that businesses need to make money to survive

[image: ]I can explain the difference between cost, price and profit

[image: ]I can identify who a product or service is for

[image: ]I can recognise that value means different things to different people

[image: ]I can calculate simple profit from a product or service



Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand how financial awareness supports sustainable business decisions

[image: ]I can analyse the relationship between cost, price and profit

[image: ]I can evaluate how customer needs influence pricing and perceived value

[image: ]I can assess whether a product or service is financially viable

[image: ]I can make informed pricing decisions based on costs, value and market context
 


Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand that businesses need to make money to survive

[image: ]I can explain the difference between cost, price and profit

[image: ]I can identify who a product or service is for

[image: ]I can recognise that value means different things to different people

[image: ]I can calculate simple profit from a product or service



Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand how financial awareness supports sustainable business decisions

[image: ]I can analyse the relationship between cost, price and profit

[image: ]I can evaluate how customer needs influence pricing and perceived value

[image: ]I can assess whether a product or service is financially viable

[image: ]I can make informed pricing decisions based on costs, value and market context


[bookmark: _Toc225589636]Module 12: Understanding Business vs Personal Money
Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand why businesses should separate personal and business money
[image: ]I understand why businesses save money for tax
[image: ]I understand what bookkeeping is and why it matters
[image: ]I understand why keeping receipts is important
[image: ]I understand why checking money regularly helps a business
[image: ]I understand that I can ask for help with money tasks






Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand the importance of separating business and personal finances

[image: ]I understand why setting aside money for tax is essential

[image: ]I understand the role of bookkeeping software in business

[image: ]I understand the importance of tracking income and expenses

[image: ]I understand the value of reviewing finances regularly

[image: ]I understand when to outsource financial tasks or seek support





Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand why businesses should separate personal and business money
[image: ]I understand why businesses save money for tax
[image: ]I understand what bookkeeping is and why it matters
[image: ]I understand why keeping receipts is important
[image: ]I understand why checking money regularly helps a business
[image: ]I understand that I can ask for help with money tasks





Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand the importance of separating business and personal finances

[image: ]I understand why setting aside money for tax is essential

[image: ]I understand the role of bookkeeping software in business

[image: ]I understand the importance of tracking income and expenses

[image: ]I understand the value of reviewing finances regularly

[image: ]I understand when to outsource financial tasks or seek support





[bookmark: _Toc225589637]Module 13: Resilience and Learning from Failure
Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand that things don’t always go to plan and that this is part of learning

[image: ]I can reflect on a time something didn’t go as expected

[image: ]I can recognise thoughts that affect my confidence

[image: ]I can identify people or behaviours that support or challenge me

[image: ]I can begin to reframe negative experiences into learning opportunities






Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand the role of resilience in personal and business growth

[image: ]I can critically reflect on challenges and how they have shaped my thinking

[image: ]I can identify patterns in my mindset that may support or limit progress

[image: ]I can evaluate my support network and its impact on my development

[image: ]I can reframe failure as feedback and apply learning to future decisions





Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand that things don’t always go to plan and that this is part of learning

[image: ]I can reflect on a time something didn’t go as expected

[image: ]I can recognise thoughts that affect my confidence

[image: ]I can identify people or behaviours that support or challenge me

[image: ]I can begin to reframe negative experiences into learning opportunities



Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand the role of resilience in personal and business growth

[image: ]I can critically reflect on challenges and how they have shaped my thinking

[image: ]I can identify patterns in my mindset that may support or limit progress

[image: ]I can evaluate my support network and its impact on my development

[image: ]I can reframe failure as feedback and apply learning to future decisions





[bookmark: _Toc225589638]Module 14: Starting your Business – Our Top Tips
Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand that learning from others can help me make better choices

[image: ]I can identify helpful advice from experienced business owners

[image: ]I can recognise challenges that might come up when starting a business

[image: ]I can reflect on what I might do differently after learning from others

[image: ]I can create a simple action plan for my idea






Let’s assess what we know:
Tick or highlight 1 box for each question

[image: ]I understand the value of lived experience and peer learning in entrepreneurship

[image: ]I can evaluate advice from others and apply it to my own context

[image: ]I can identify potential challenges and plan how to manage them

[image: ]I can reflect on my own readiness and areas for growth

[image: ]I can create a realistic, structured action plan with clear next steps





Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand that learning from others can help me make better choices

[image: ]I can identify helpful advice from experienced business owners

[image: ]I can recognise challenges that might come up when starting a business

[image: ]I can reflect on what I might do differently after learning from others

[image: ]I can create a simple action plan for my idea




Let’s assess what we know now:
Tick or highlight 1 box for each question

[image: ]I understand the value of lived experience and peer learning in entrepreneurship

[image: ]I can evaluate advice from others and apply it to my own context

[image: ]I can identify potential challenges and plan how to manage them

[image: ]I can reflect on my own readiness and areas for growth

[image: ]I can create a realistic, structured action plan with clear next steps
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