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Clarity Before Marketing – Foundational Worksheet

Section 1 – Your WHY (Self Clarity)
1. Beyond income, why are you starting or growing this business?
__________________________________________________________________________
2. What change do you want to create in someone’s life?
__________________________________________________________________________
3. What kind of work energises you?
__________________________________________________________________________
4. What do you not want your business to become?
__________________________________________________________________________

Section 2 – Your WHO (Customer Clarity)
1. Describe one specific person who needs your help.
__________________________________________________________________________
2. What is their biggest frustration right now?
__________________________________________________________________________
3. What are they already trying that isn’t working?
__________________________________________________________________________
4. Where might you realistically find them?
__________________________________________________________________________

Section 3 – Your WHAT (Value Clarity)
1. What outcome or transformation do you create?
__________________________________________________________________________

2. How does your approach differ from others?
__________________________________________________________________________
3. What proof or lived experience supports this?
__________________________________________________________________________
4. How do you want your clients to feel after working with you?
__________________________________________________________________________

Section 4 – Draft Your Clarity Statement
Fill in:
“I help [WHO] to achieve [OUTCOME] because I believe [WHY].”

_______________________________________________________________________________
_______________________________________________________________________________
_______________________________________________________________________________




Final Reflection Checklist
☐ I can clearly describe who I help.
☐ I can clearly describe the problem I solve.
☐ I can clearly describe the transformation I create.
☐ My business aligns with my personal values.

If any are unclear → pause marketing activity.
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